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P R E S E N T A T I O N

Operator

Greetings, and welcome to the L3Harris Technologies Fourth Quarter Calendar Year 2019 Earnings Call. (Operator Instructions)

As a reminder, this conference is being recorded. It is now my pleasure to introduce your host, Rajeev Lalwani, Vice President, Investor Relations.
Thank you. You may begin.

Rajeev Lalwani

Thank you, Michelle. Good morning, everyone, and welcome to our Fourth Quarter Calendar Year 2019 Earnings Call. On the call with me today
are Bill Brown, our CEO; Chris Kubasik, our COO; Jay Malave, our CFO; and Anurag Maheshwari.
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First, a few words on forward-looking statements and non-GAAP measures. Forward-looking statements involve assumptions, risks and uncertainties
that could cause actual results to differ materially from those statements. For more information, please see the press release, the presentation and
our SEC filings. A reconciliation of non-GAAP financial measures to comparable GAAP measures is included in the quarterly materials on the Investor
Relations section of our website, which is l3harris.com, where a replay of this call will also be available.

To aid with year-over-year comparability following the L3Harris merger, discussions will be on a combined basis with prior year results, along with
year-to-date and first half 2019 results, reflecting a combined L3 and Harris as if the businesses have been operating together during those periods.
With that, Bill, I'll turn it over to you.

William M. Brown - L3Harris Technologies, Inc. - Executive Chairman & CEO

So thank you, Rajeev, and welcome to your first earnings call. Good morning, everyone. .

Rajeev has recently taken over as Head of Investor Relations and joins us from Morgan Stanley, where he was Executive Director of Equity Research
covering aerospace and defense, and we're pleased to have him on the team. I'd also take this opportunity to thank Anurag as he transitions to a
new opportunity back home in Singapore. Anurag did a truly exceptional job as Vice President of Investor Relations over the past 3 years in
communicating our story as we've embarked on a significant transformation in introducing your company to a broader base of investors. And he
was appropriately recognized a few months ago by Institutional Investor as the #1 IR professional in the aerospace and defense sector. Anurag,
we wish you well. You left big shoes for Rajeev to fill.

So earlier today, we reported strong fourth quarter results with non-GAAP EPS of $2.85, it's up 28% on 10% revenue growth. Overall company
margin increased 240 basis points or 17.3%, and free cash flow was strong at $831 million. These results capped an exceptional first 6 months as
a newly combined company in which we grew revenue and expanded margins in all 4 segments, outperformed on all guidance metrics and
delivered earnings per share growth of 27% for the second half and calendar year with full year free cash flow of $2.46 billion.

Total company-funded book-to-bill was 1.02 for the second half and 1.04 for the full year, driving funded backlog of 5% and setting us up for
continued top line growth in 2020. We continue to execute well against our strategic priorities. And I'll start with an update on our progress on
Slide 4, then Chris and Jay will provide details on segment results and calendar '20 guidance.

First, integration is progressing ahead of plan. And in the first 6 months since close, we delivered $65 million of net synergies or $15 million higher
than our previous guidance. This momentum, along with a well-defined path to generate $180 million of cumulative net savings in 2020, give us
confidence in achieving our $300 million net savings target or $500 million gross earlier than anticipated and about a year ahead of plan.

Second, while integration projects are well underway, we continue to make great progress on lowering cost, driving productivity, and improving
working capital performance as part of our normal operational excellence program called E3, and you're seeing the benefits in our reported results.
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security business for $1 billion to Leidos, which we expect to close by midyear, with net proceeds used to repurchase shares and offset dilution.
Although this is the first and largest transaction we're contemplating, our portfolio shaping process is ongoing and may ultimately result in 8% to
10% of total company revenue being divested over time. And as we've said before, this will not impact our $3 billion free cash flow target in 2022,
and we'll continue to communicate transactions as they occur.

And finally, our fifth priority is to maximize free cash flow with shareholder-friendly capital deployment to drive value on a per share basis for our
owners. In the second half, we generated free cash flow of $1.45 billion or $110 million higher than guidance, driven by better-than-expected
working capital performance while returning $1.8 billion to shareholders. We're well on track to deliver on our commitment to buy back $2.5 billion
in shares over the first 12 months post-merger, with $1.5 billion recently completed in the stub period and $1 billion planned for the first half of
2020.

Overall, I'm very pleased with the progress we've made as a newly combined company and expect to build on those momentum in 2020 as we
leverage a well-funded defense budget, benefit from our increased scale and continue to execute against our strategic priorities.

For 2020 guidance, we expect earnings per share of $11.35 to $11.75, up double digits on organic revenue growth of 5% to 7% and free cash flow
of $2.6 billion to $2.7 billion, implying free cash flow per share of approximately $12.25 at the midpoint. In line with our commitment to shareholders,
this year, we plan to return more than $3.5 billion through share repurchases and dividends, which we're able to do as a result of strong operational
performance, accelerating cost synergies and successfully executing on our portfolio shaping strategy.

And with that, let me turn it over to Chris to provide an update on operational and segment financial performance. Chris?

Christopher E. Kubasik - L3Harris Technologies, Inc. - Vice Chairman, President & COO

Thank you, Bill, and good morning, everyone. Let's turn to operating results by segment on Slide 7.

Integrated Mission systems grew revenue 10.2% for the second half of '19 and 11% for the calendar year. This was driven by strength in our ISR
missionization business from growth on several key programs, including Compass Call prospects, Australian Peregrine and presidential aircraft
recap, along with the ramp in the Wescam turret systems, both domestically and internationally.

Segment funded book-to-bill was 0.96 for the second half and 1.06 for the year as we leveraged our incumbent position with Big Safari, booking
more than $1.7 billion in orders this year. Orders also outpaced sales in our electro-optical and maritime businesses.

Second half segment operating income was up 29%, and margins expanded 200 basis points to 13.6% from cost synergies, merger-related accretion
and operational excellence. This, combined with solid first half performance, resulted in full year margin expansion of 130 basis points to 12.9%.
A key achievement from the last quarter was obtaining the certificate of airworthiness in our ISR business on our fourth and final Peregrine aircraft.
Through this multi year effort, we modified G550s with next-generation electronic warfare capabilities for the Royal Australian Air Force. Our strong
performance and customer focus positions us for continued international growth in our missionization business into 2020 and beyond.

On Slide 8, Space and Airborne Systems revenue increased 15.7% in the second half and 16% for the year. This strong performance was driven by
our production ramp and increased content on long-term platforms, including an F-35, F-18 and F-16 as well as sustained growth in classified
programs. Funded book-to-bill was solid for the first 3 quarters with a downshift to 0.74 in the fourth quarter due to timing, resulting in a second
half book-to-bill of roughly 0.9 and full year of 1.01.

Segment operating income was up 21.8%, and margin expanded 90 basis points to 18.7% for the second half, driven by strong program execution
and integration savings. This resulted in full year margin of 18.5%. At SAS, we have achieved several major milestones in our responsive satellite
franchise this past year, including new key wins for additional satellite buys. These milestones are a testament to our innovation and strong program
performance and opens new opportunities with multiple classified customers, reinforcing our credibility in the market as a responsive mission
prime.
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On Slide 9, Communication Systems revenue was up 10.4% for the second half and 11% for the year. For both periods, DoD taxable was up more
than 30%, driven by modernization demand, which more than doubled versus the prior year. Integrated Mission Systems grew double digits from
a ramp in the ENVG program, and public safety continued to gain share with state and federal agencies. Order momentum was broad-based with
a funded book-to-bill above 1.0 in every sector during the second half, resulting in the overall segment at 1.15 for the half and 1.06 for the year. A
highlight was the considerable progress we made on DoD tactical radio modernization programs and production awards from the Army, Marines
and SOCOM.

We received the second low rate production order for 2 channel radios from the Army with nearly 2/3 share awarded to us, reflecting the Army's
confidence in our capabilities, performance and affordability. Segment operating income was up 15.7%, and margin expanded 100 basis points
to 22.9% in the second half from integration savings and strong operational performance, partially offset by the mix impact from the ramp and
tactical radio modernization programs. This resulted in a full year margin of 22.3%.

Lastly, on Slide 10, Aviation Systems revenue grew 3.5% in the second half and 2% for the full year, driven by growth in defense aviation products,
partially offset by the previously announced competitive loss on the C-17 training program. Demand for full flight commercial simulators picked
up in the quarter with bookings of 6 units, bringing the calendar year total to 10. This order momentum, along with continued demand in defense
aviation products, resulted in second half and full year funded book-to-bill of 1.11 and 1.05, respectively.

Segment operating income was up 68% and margin expanded 550 basis points to 14.2% for the second half from improved performance,
merger-related items and cost synergies, partially offset by mix. This resulted in full year margin of 12.4%.

In our Mission Networks business, our system went live in India on an air traffic control contract that mirrors our success with FTI in the U.S. The
network operations and security operations control centers became fully operational in the fourth quarter, and the first service connectivity was
established in December. An additional 80-plus services are anticipated to be activated in the first quarter as we continue to make progress on the
first-ever international FTI contract, establishing our position as a partner of choice globally.

So overall, a solid first 6 months, and I'm confident in our outlook for 2020. With that, I'll turn it over to Jay.

Jesus Malave - L3Harris Technologies, Inc. - Senior VP & CFO

Thank you, Chris, and good morning, everyone.

I'll begin with a recap of fourth quarter results, where revenue was up 10% and EBIT increased 28% on higher volume, operational efficiencies and
integration savings. This resulted in margin expansion of 240 basis points to 17.3% and EPS growth of 28% or $0.63, as shown on Slide 11. Of this
growth, $0.56 came from higher volume, solid program execution and integration synergies as well as $0.15 from pension and elimination of L3
intangibles, partially offset by an $0.08 net headwind for tax, share count and interest.

At the same time, free cash flow was very strong at $831 million for the quarter from better-than-expected collections. And for the full year, EPS
was up 27% or $2.16 with $1.72 driven by operational improvement and cost synergies and an additional $0.44 coming from pension, elimination
of L3 intangibles, lower interest expense and share count, which was partially offset by a headwind in tax.

Okay. Switching over to guidance for calendar year 2020 on Slide 12, where our ranges account for planned divestitures. Starting with the top line.
Organic revenue is expected to be up 5% to 7%, with growth across all segments, which is in line with the growth previously communicated in the
S-4 prior to the merger, though on a materially higher base. We do expect the growth rate to start off slower due to the tough first quarter compare.
On full year EBIT, we expect total company margins to be between 17% and 17.5%, a 65 basis point improvement over the prior year at the midpoint,
driven by higher cost synergies and merger-related accretion. This, combined with a lower share count, results in 2020 EPS guidance in a range of
$11.35 to $11.75, up 15% at the midpoint from prior year EPS of $10.08. This guidance reflects about $3 billion in share repurchases, including net
proceeds from today's sale announcement, and an effective tax rate of 17%.
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We expect to generate between $2.6 billion and $2.7 billion of free cash flow for the year. This implies free cash flow per share of $12 to $12.50 and
reflects a 3-day working capital reduction to 64 days or 61 days normalized for purchase accounting with $400 million in capital expenditures.

Now switching to the segment outlook. Integrated Mission Systems revenue is expected to be up 5% to 7%, driven by our incumbent position on
Big Safari programs, strong growth in electro-optical and increased share on classified programs in our maritime franchise. Segment operating
margin is projected to be between 13% and 13.5%, reflecting increased cost synergies and pension income. In Space and Airborne systems, we
expect revenue to be up between 5.5% and 7.5% for the year, driven by technology upgrades, rent production with increased content on long-term
platforms and growth in classified space, including small sats.

Segment operating margin is expected to be between 18.5% and 19%, driven by cost synergies, pension income and operational excellence,
offsetting growth from lower-margin programs. Communication Systems revenue is expected to be up 6.5% to 8.5%, driven by growth in DoD
modernization in tactical and integrated vision systems. Segment operating margin is anticipated to be between 22.5% and 23%, reflecting benefits
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at the back end of the year, which we have included in our guidance. They're going to impact '21. So on a per share basis, we do see free cash flow
per share getting -- continuing to get better. Again, Jay mentioned this year, it's around $12 to $12.50 per share.

As we get into '22, we're still confident hitting the $3 billion target despite the divestitures. You will see another 3 to 4 days of working capital
improvement in '22. So again, as we get out to '22, we expect we'll be in the low to mid-50s in terms of working capital performance. We do see
maybe some additional cost synergy opportunities sitting out there. And in the low to mid-50s, you remember where we were at Harris, we're at
41 days. So we have another 10, 12 days of improvement beyond that. We're probably still 8, 9 days higher than where the peers are even today.
So as I look at it, we still have opportunities to continue to do better in '22. Again, we'll get through '20 -- calendar '20. We'll see where we're at in
'21, and then we'll start to shape '22 as we get there.

Douglas Stuart Harned - Sanford C. Bernstein & Co., LLC., Research Division - SVP and Senior Analyst

So I guess, the key here is that we should be thinking about this, the $3 billion net of divestitures with still some real work you're going through
on portfolio shaping in the meantime. Is that right?

William M. Brown - L3Harris Technologies, Inc. - Executive Chairman & CEO

That's the way we're looking at it. And I think we're purposeful in saying we're looking at 8% to 10% of our revenue being divested. That is
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Noah Poponak - Goldman Sachs Group Inc., Research Division - Equity Analyst

Congrats to the 2 IR professionals. And Anurag, thanks for all the help you gave us over the years.

Anurag Maheshwari - L3Harris Technologies, Inc. - VP of IR

Thanks, Noah.

Noah Poponak - Goldman Sachs Group Inc., Research Division - Equity Analyst

Maybe you could give us a sense for how much -- even if a wide range, approximately how much free cash you would be divesting if you divest
8% to 10% of revenue. Just so we can all square up how we were thinking about the free cash trajectory previously versus that.

And then if you could speak to use of proceeds. One, just as a clarification, is there any incremental use of proceeds from the sale of Leidos in the
2020 denominator of earnings per share? And then should we just be thinking about incremental share repurchases every time you're selling
something or something else?

William M. Brown - L3Harris Technologies, Inc. - Executive Chairman & CEO

So first of all, I mean, 8% to 10% of our revenue, and you can run the math of where we ended up in calendar '19, it will be businesses that, in
aggregate, will have lower operating margins than the rest of the core company. And so if you just run that math, it will be sub below $150 million
worth of free cash impact as we get out to complete the final divestiture. So we've contemplated that in our longer-term guidance. And in our
guidance on earnings per share this year, we have anticipated a midyear close on this particular transaction and using the proceeds in the back
half of the year for share buyback. And that's contemplated in our guidance as we see it today.

Noah Poponak - Goldman Sachs Group Inc., Research Division - Equity Analyst

So how much share repurchase is in the year then for the guidance?

William M. Brown - L3Harris Technologies, Inc. - Executive Chairman & CEO

It will be about $3 billion this year from share 26 j
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Operator

Our next question comes from the line of Robert Stallard with Vertical Research Partners.

Robert Alan Stallard - Vertical Research Partners, LLC - Partner

Bill, I was wondering if you could comment -- or Chris, maybe, about the book-to-bill that you saw in the last quarter. Obviously, orders can be a
bit lumpy. But compared to some of your defense peers, your book-to-bill was a bit softer than what the rest of the industry is seeing.

Christopher E. Kubasik - L3Harris Technologies, Inc. - Vice Chairman, President & COO

Yes, Rob, thanks for the question. It was a little lighter than we would have wanted for the fourth quarter. And I think you're right, there is some
lumpiness. For the calendar year, we did grow our funded backlog by 5%, and we did have a 1.04 book-to-bill. I'm looking at our pipeline that we
analyze internally. It is up to $66 billion at this point. So about 10% more than we had last time we talked. So 2020, I think we have some pretty
good growth opportunities, a lot of the businesses follow-on and some recompetes, and we're still optimistic that we're going to be able to grow
our book-to-bill on our top line revenue.

William M. Brown - L3Harris Technologies, Inc. - Executive Chairman & CEO

And I think we were pretty careful in our remarks, Rob, that when we talk about book-to-bill on a funded basis, and I think that's a little bit different
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Myles Alexander Walton - UBS Investment Bank, Research Division - MD & Senior Analyst

I was wondering if I could go back to the margins for a second for 2020 and the implied range of 17% to 17.5%. Is pension, 30 or 40 basis points,
help to that range? And if so, why is it not a higher range, given you're already doing 17.3% in the back half of 2019?

Jesus Malave - L3Harris Technologies, Inc. - Senior VP & CFO

Okay. So -- right. If you kind of normalize on the full year, Myles, it's about 40 basis points improvement on pension synergies at 115. Incremental
year-over-year is almost -- it's about 60 basis points. We do have some -- basically a placeholder to midpoint there. For incremental investment and
mix, as Bill just mentioned, it's about 50-50 between those 2. Our objective there is to drive the productivity higher to really offset fully the impact
of the mix and get us really towards the high end of that placeholder of 17.3%, closer to the 17.5%.

So you just have to normalize kind of the full year 2019 to about 70% on a kind of apples-to-apples basis with the full year impact of the pension
and intangibles.

Myles Alexander Walton - UBS Investment Bank, Research Division - MD & Senior Analyst

Okay. And one follow-up, Bill, if I could. The $700 million bogey you talked about for R&D, what's the new kind of run rate? Or is it the same run
rate, just at a higher sales pace?

William M. Brown - L3Harris Technologies, Inc. - Executive Chairman & CEO

Yes. It will be in the same range. I mean, again, we believe that spending around 3.8%, 3.9%, 4% of our revenue is about where we ought to be,
but it's not so much a specific number or the percent, I don't see that changing much over the next couple of years, is making sure that we fund
the great ideas and opportunities that are coming at us. And that's looking hard at what we're spending our money on today. And if we have new
ideas like that are coming through in revenue synergies, large -- most of them do require some level of investment. We want to make sure we put
our R&D dollars on those projects that have the best return. And that may mean reducing some others or adding to the top line in total. But right
now, we think in that 3.8%, 4% range is probably a good number to use.

Operator

Our next question comes from the line of Jon Raviv with Citi.

Jonathan Phaff Raviv - Citigroup Inc, Research Division - VP

Can you talk about the nonmilitary business in commission, if you will? I think you talked about the guidance that promotion model is a bit in
aviation. But bigger picture, where are things going with FAA simulating the associated MAX? And then how does your exposure to this machines
should be divestitured?

William M. Brown - L3Harris Technologies, Inc. - Executive Chairman & CEO

So it broke up a little bit there, John, but I think it was around DoD and non-DoD businesses. So any comment on that, if I don't hit the mark, maybe
you can follow up. But as we look at how we did in 2019 at about 10% growth, we saw the DoD businesses of the company, which are about 60%
of our revenue grow mid-teens. That's a little bit higher than what the outlays were last year. And what -- and the rest of that, which is non-DoD
U.S. government, commercial, international, growing in the sort of low mid single-digit range. And on an aggregate basis, it was around 10%. As
we come into this year, we see the DoD businesses again growing pretty well higher than outlays. So we expect in a high single-digit range with
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well publicized. Electro-optical, that's a 50-50 business between domestic and international as an example. A lot of the work we're doing in EW
and the TR3 program for the F-35, F-18, F-16, those both have domestic and international opportunities as well, including tactical radios. And I
mentioned in my prepared remarks even Mission Networks with the work in India is going quite well. And there's another country or 2 that are
interested in that capability. So good pipeline, a lot of follow-on, a lot of opportunities, and we'll keep you updated as we make progress throughout
the year.

Operator

Our next question comes from the line of Seth Seifman with JPMorgan.

Seth Michael Seifman - JP Morgan Chase & Co, Research Division - Senior Equity Research Analyst

Bill, I wonder if you could talk a little bit about so tactical radios in 2020, both in terms of the more, I guess, qualitative milestones and in terms of
the progress towards that $1 billion-plus out your goal that you expect this year.

William M. Brown - L3Harris Technologies, Inc. - Executive Chairman & CEO

Yes, Seth. So thanks for the question. And we had a very strong calendar '19. We're very pleased with the team's performance. So tactical radio as
a whole grew in the mid-teens. It was pretty much equal weighted in the back half, in the front half. DoD was very, very strong, sort of in the mid-30s,
which was very good and much better than we had thought as we started 2019 and progressed through the year. So it kept getting a little bit
better. International, low single digits, which is basically what we thought -- where we thought we would be. And as you saw in the attachment
on the back of our webcast, the tactical backlog sequentially is up about $50 million, down a little year-over-year, but it's pretty healthy at about
$1.1 billion. So the trends here are very, very good. In calendar '20, we see growth rate moderating a little bit. We see overall tactical in the mid- to
high single-digit range, DoD around 10% off a very, very strong year in calendar '19. Modernization is ramping quickly. It doubled in the back half
of '19. We see growing substantially again in calendar '20. As we look at calendar '20, modernization revenue will be something like 2/3 of the
overall DoD business. So it's growing very, very quickly. The offset is a little bit of reduction in the base and readiness spend. As we always anticipated
and explained, that's going to shift the modernization over time. We do see that happening here in calendar '20. It's possible that our guidance is
a little bit on the conservative side, as we've seen in the last couple of years. We know we're on the front end of a very, very strong ramp in
modernization.

As we look at this, there's only been about 25,000 modernized radios that have been ordered so far of what we expect to be about 150,000 over
the 5-year period and maybe 300,000 to 500,000 radios over time. So we're at the front end of the ramp of modernization. The funding looks very,
very good when all programs, all service is performing well. So I think the DoD side looks good, and we continue to see a $1 billion business sitting
out in '22.

Operator

Our next question comes from the line of Robert Spingarn with Crédit Suisse.

Robert Michael Spingarn - Crédit Suisse AG, Research Division - Aerospace and Defense Analyst

Bill, I wanted to ask you a high-level question. What do you think is maybe the most misunderstood aspect of the story or at least the least well
appreciated?
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William M. Brown - L3Harris Technologies, Inc. - Executive Chairman & CEO

Well, I think we're relatively new here, Rob. At the end of the day, where -- you are in existence for 7 months. So we had 2 very strong companies
that came together. And I think what you're seeing through the results we reported in Q3, Q4, now guiding for the year, you're not seeing hiccups
or bumps in this colossal MOE. It's executing very well. The integration savings are coming through. The working capital performance is coming
through better than we expected. We're tightly managing capital. We're improving our B&P performance. We're executing at the customer interface.
The team is excited and energized. At the end of the day, I think investors will see that more and more over the course of '20 in our results. I think
the early results are quite good, and you'll see that coming through the balance of the year.

So I don't know if that's understood or misunderstood by investors, but I think that's, to me, is what should be coming through clearly in both the
results we're reporting, which is what's meaningful to investors, but also the guidance we're providing today.

Robert Michael Spingarn - Crédit Suisse AG, Research Division - Aerospace and Defense Analyst

Okay. Do you think people are just so focused on that out-year number that you've put out that it's limiting their view of the fars, so to speak, from
the trees?

William M. Brown - L3Harris Technologies, Inc. - Executive Chairman & CEO

Look, I think we've been pretty transparent about setting goals out a couple of years as to what we're trying to achieve internally. We don't set
those goals without a road map to get there. We're just not going to overreach. At the end of the day, we know we can add $3 billion in '22. We've
talked about portfolio shaping. We're out of the gates very, very quickly on that. Those things do take some time. It has to be a buyer and a seller,
as you all know. So we've got to make sure we conclude those transactions. We got to make sure we get really good trajectory here on the working
capital performance. Again, I feel great about the fact that we're down 8 days, a little bit more of that with purchase accounting. We've got a great
opportunity to continue to perform on that. And as we keep executing every quarter and keep demonstrating results and get closer and closer to
that goal, and perhaps that goal goes up over time, I think the story is going to be much better appreciated. I think the one area where I think it
should be important to investors is the growth opportunity that we see longer term in international markets. Chris talked about this. We're not
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planning and making sure that we do them well. They take some time. So you'll see -- and typically, you'll see a 2.5, 3-year payback on those kinds
of initiatives. And I think it's very typical when you're moving facilities. So we'll see that more in the back end of the integration period as opposed
to the front end.

Operator

Our next question comes from the line of Richard Safran with Buckingham Research.

Richard Tobie Safran - The Buckingham Research Group Incorporated - Director of Equity Research

Rajeev, welcome. Anurag, it's been a real pleasure. I had a question this morning on something I've asked about before, contract mix. Based on the
opportunity set you're pursuing, and then always to the best you can, could you just discuss how you see your contract mix trending in '20? As
always, I'm just curious to see if you're moving towards or away from more fixed price or commercial contracts. And by the way, just separately, if
you could discuss how you see overall classified versus unclassified growth trending long term. Just curious to see how you think those 2 play
against each other.

Christopher E. Kubasik - L3Harris Technologies, Inc. - Vice Chairman, President & COO
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